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WA online ad site targets News
Ben Hurley

Kerry Stokes’ Seven West Media has
partnered with Western Australia’s
real estate industry body to launch an
online real estate advertising portal,
in a major challenge to the domi-
nance of majority News Ltd-owned
website realestate.com.au.

The partnership is a major coup
for the real estate industry as it
attempts to wrestle soaring advertis-
ing revenue away from other big
media companies by setting up its
own advertising portals.

Westrealestate.com.au gets its real
estate listings direct from the Real
Estate Institute of Western Aus-
tralia’s reiwa.com.au.

It is the No. 2 advertising portal
behind realestate.com.au, which is
owned by the $1.5 billion listed REA
Group.

The deal gives Seven West a new
platform on which to sell advertising,
the revenue of which they will share
with REIWA. It will also give
REIWA’s members a far greater
market reach, with their listings

automatically fed onto the new web-
site, which is being heavily promoted.
The new venture was advertised in a
large wraparound in the weekend edi-
tion of The West Australian.

“The benefit for us is the West has
far more dollars to spend on promot-
ing their site than we have to promote
ours,” said Anne Arnold, CEO of
REIWA. “It means they are going to
promote reiwa.com, promote their
new site powered by reiwa.com and
our members listings are on another
site where they are spending big
dollars to promote it.

“That allows us to make sure our
website remains affordable for our
members.”

REIWA claims reiwa.com.au gets
about 40 per cent of the web traffic
levels pulled by REA, at a subscrip-
tion cost that is “less than half” what
is charged by REA.

Chris Wharton, CEO of Seven
West Media WA, said the website had
180,000 hits on Saturday after open-
ing on Friday. The newspapers had
renamed their real estate sections in
line with the new site, which would be
heavily promoted through its televi-
sion, print and radio networks.

“Our aim is to be number one, any-
thing less than number one is not
really acceptable,” Mr Wharton said.
“We’re the big dog in this state and we
want to dominate in our state, as I
believe we should. We’ve got a fantas-
tic promotional opportunity through
our media.”

The move comes amidst a push by
major franchise groups around the
country to find alternatives to
real estate.com.au, which is consid-
ered a necessary evil to any property
advertising campaign because of its
market leading position.

Agents have long complained

about steeply rising subscription
prices to use realestate.com.au, but
hostility towards the company has
grown with recent moves by REA to
approach vendors directly to
increase their advertising, bypassing
the real estate agents’ traditional role
as the principal mediator between
advertising companies and the seller.

But REA claims it will not
approach sellers directly without the
permission of the real estate agent.

There is also anger about the use of
listings and sales information, which
real estate agents provide to REA, to
create market statistics and valua-
tions that are offered free to consum-
ers to boost REA’s profile with little
direct benefit to the real estate com-
panies themselves.

REIWA’s industry portal is more
entrenched than portals run by other
states, giving it a stronger starting
position. A similar movement is tak-
ing place in Victoria with the Real
Estate Institute of Victoria believed
to be seeking commercial backing for
its own portal.

REA Group declined to comment.

KEY POINTS

n The partnership is the first industry
challenge to realestate.com.au.

n The new site will get its listings from
the WA Real Estate Institute’s site.

n The website had 180,000 hits on
Saturday after opening on Friday.

Home approvals herald harder times
Ben Hurley

House building approvals fell
sharply in June, accelerating a down-
ward trend that threatens to affect
the building industry in Victoria –
the nation’s powerhouse building
state.

Private house approvals plunged in
all eastern states, most notably Victo-
ria, which had a seasonally adjusted
monthly decline of 8.1 per cent,
according to the Bureau of Statistics.

In Western Australia there was a
large increase of 11.3 per cent but it is
not a sustained upturn with private
house approvals still trending down.

Housing Industry Association
managing director Shane Goodwin
said a building boom might have
oversupplied Victoria’s market.

“It’s particularly bad in Victoria,”
Mr Goodwin said. “The amount of
inquiries has dropped off signifi-
cantly in the last month or so, and the
number of deposits in the past two or
three weeks has been very low.

“I think we will see some adjust-
ment in the industry [in Victoria]
because of that. If conditions don’t
improve in the next month I think
we’re going to see an industry proba-
bly 25 per cent down on where it was
in first quarter. That’s very signifi-
cant.”

Building approvals are considered
a leading figure for construction in
the next 18 months, which bodes
poorly for the housing industry. It is
another piece of bad news for the

industry after an HIA-Jeld Wen
report yesterday found new home
sales had their largest monthly fall in
five years.

The ABS also released figures yes-
terday which showed that house
prices fell in the June quarter in all
capitals except Sydney and Can-
berra. The greatest falls were in
Adelaide (0.8 per cent) and Perth
(1 per cent). Melbourne fell (0.1 per
cent) while Sydney rose (0.4 per
cent).

Perth developer Nigel Satterley
said buyers were cautious and had to
be convinced the market had reached
its bottom before committing.

“I think it’s the best buyer’s market
I can honestly say in the last
20 years,” Mr Satterley said. “The
market is slowly working itself to the
bottom of the cycle.”

He said he expected the market to
bottom in the next three to six
months. Houses around $300,000
sold reasonably well but anything

over $500,000 was “pretty soft”.
Urban Taskforce chief executive

Aaron Gadiel said this was concern-
ing in NSW, where private house
approvals were declining at more
than three times the national rate.

“NSW already produces less new
housing than any other state or terri-
tory per head of population,”
Mr Gadiel said.

“But these figures indicate that
NSW’s performance, relative to other
states, may even get worse.”

The sharp fall in home building approvals in June does not bode well for the housing industry. Photo: ROB HOMER

LWP lodges appeal
LWP Property Group has lodged an
appeal against last month’s decision by
the NSW Land and Environment Court
to quash the rezoning of the
$1.5 billion Huntlee New Town
development in the Hunter Valley. LWP
Property Group managing director
Danny Murphy said the appeal was
based on strong legal advice. “We have
sought urgent discussions with the
NSW Planning and Infrastructure
Minister, Brad Hazzard, given the
implications of last month’s . . . court
decision for Huntlee and the broader
development industry in NSW.”

Lisa Carapiet

Mirvac hands back
The listed Mirvac Industrial Trust has
handed back 30 properties in and
around Chicago to a lender that was
owed $US144.1 million ($104.7
million). The facility had been in default
and was secured by the properties that
accounted for 33.8 per cent of the
trust’s portfolio by net lettable area.
The assets were highly leveraged with
the facility showing a loan to value ratio
of 97.8 per cent, making the handover
to an affiliate of private equity firm KTR
Capital Partners the best strategy.
Mirvac had also considered seeking
alternative refinancing of the facility, an
outright sale of the portfolio or cutting
leverage through individual asset sales
or raising thirdparty equity. Ben Wilmot

LaSalle buys Trinity
Global fund manager LaSalle
Investment Management has settled
its purchase of Trinity Funds
Management. The group plans to grow
the business so it manages $5 billion
of assets over the next five years.

Ben Wilmot

ING RE Healthcare Fund
Full year 2011 2010
Revenue ($m) 18.64 19.07
Pretax ($m) n/a n/a
Net ($m) 9.95 5.89
EPU 13.9¢ 9.1¢
Final dist* 3.225¢ 3.825¢
*Payable Aug 31

Close Change
Units (last) 75¢ -2¢

Trust chief executive Miles Wentworth
said that the properties recorded solid
rental growth as the healthcare
property specialist prepares to break
free from the ING Real Estate stable. A
proposal to change the responsible
entity to APN Funds Management will
be considered at a meeting next week.
Operating income dipped from
$5.5 million to $4.2 million as a result
of the sale assets in Melbourne and
higher finance costs due to increased
debt margins. But the likeforlike
underlying net passing income was up
4.6 per cent across the portfolio. The
portfolio value increased by 3.9 per
cent to $185.9 million.

Ben Wilmot

NSW, Gore Hill:

For Sale by Expressions of Interest closing:
Wednesday 24th August 2011 at 4.00pm
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